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How deeply should agents read clients’ thoughts to make
vicarious risk decisions?
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1. IXL®IC

thEDITE L ZOMEFEDOBsTnwE 2 (FHE -
R - 3af - TR ) 240 2 B LRI,
B ATMFEDEE R T —~<TH 5 (cf. Albrecht &
Stone [1]). L L, HBIFHOT—2 = > F453EE
JRICIRD 0 H 2 NEDHE, EBAPHEEIHERI L&
5332z —¥aFRIICE o TFFHROEM X
DIMTFICAZRVDDICKR->TLES L biEX
LTW3 (van Rooij et al. [8]). ARIFFLHHERE YT
ZREEERE (vicarious decision making) &, #
DEIBAVET I a v et EMERREL LT
BEffFohs.
REEERE L X, BERREETRRLAMEDD
WRETITHON 2 ERZHET | “make purely vicarious
choices for others that have no direct impact on their
own outcome” (Ruff & Fehr [9], page 555). Z4UIY
VAARADTV N =Y VT REBEGHETIZLILD
5Z8T, ¥y 7V IHEEHWREY

2 7HWNE, EERORBEFBIETITOA TV AITATD
3. AR, BEETHLIHEED»POLEESEED,
BREORMITAE L LTESOEHZEEONS.
A, HEHEOREIIKIHBS>DDT, ZIhrohh
TW2HEIE, HEEZEDOHLLES S THRE
2HICBEERD S, ZITHRERZ, VRI7%L 3
P LRV WD HEHED S DEENRIERIED
BT TRL, HEEODYEL ) AV #EIFEHEEL £
NCEDBBZENEVL_LTIIEENS. 2
EHEHL, BEEDPETOETRE ED X5 IR 720 HE
B, FERERAGL TOLDELNDH S,

) 2 7MW BE 3 2 S TITLC B W T, A
WAZEGEDHTICAZLEELRLLSCITRAS
¢ (Nicolle et al. [7]), fADV R 7 2BE LT
FDONDY RV ELFEHETE S Z Y (Suzuki et al.
[10]) B ZEERINTWS. LiL, fMETH2
BAR DIERD b BRI 2 HEH L, BEIWET 5
X OB X 7 W 21T ZEDFERRICTEZ 2D
&, BISICHR o TWRWL. AIFEOHNZ, Zhz
FEC X DiE» D, REY X Z7HIcBwWTZ—Y =
VIBEZETHEL I IAT VN EEZTEDESD
PDEHARLDONPEERTDZZIZH .

2. REAE

42 475, HEEPHEEIT W O®T2 A1M
T, LIONESS Lab 2] DA ¥ 54 Y4 V&5 7T 47
BEZFALTCSMLE. HEHEOHRMIEESZ D
WEEIC X o TRE D, HEZEOWMMI, REEDE
ROFERESLNZRA PO > THREZ Z 2
BRENTz. FRPBOROMERT A N 272720512,
Xy 7)o 7HE (K1 BR) PRIz 73,
HEEIMER (=5~ +5: VRIZMMZ 2 ~ VRIES)
PREEICE X, 20D LIHEZ L, FrTV
VIRETIEIRETo 7. BN, KAV D5 Z
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LOSE (5 5. zo}l‘\’»r*/ k&%)
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(b)

1 EEERE (o) REFOHEE (b) HEEDHETH

s, y KAV EZDEE1F5 [KEEP] 2, 2% T
TARTHHZT (100 — 2)% TTXRTHKS [GAMBLE]
PEFERT 22RO SNz, ZOHREEZDHEH
Z, HEHFICHRREIN. L, HEED Gain
TV —LTHo/—hT, HEHE, [KEEP] DEFiAH
Mo —y) R4 > bKS [LOSE] J W5 Loss 7 L —
LATERENE (ZACE-T, MEDRICY A7 1H
FOENEETNS Z L 2R L7 of. de Martino et
al. [5]) . 32FBUTTHEENE 7 ry 7% 6 BI#ED IR
L7z, miRIC, HEFIZIRESE OZEFUTENIN LT
fii (100 AR OWER) Z1To72

3. EEBRER

HEEOmEEDEIE, T3 79.1 E@mn L
Hot-. HEED Risk taking FEREE (+1 ~ +5) I8
JREEHE DU X 7EREIBUE +2.1, Risk aversion
ROV R 7 EIRER —3.7 KD b FRICEP o7 !
t(20) = 3.629,p = 0.00080. —/H T, HEEHED L -7z
A 7384 (Kahneman & Tversky 1979 @ magnitude”
DL—T 4V T4 T RZEREET N T 4v T 4
> 7' L7={8) &, Risk taking ¥ ~Ff, Risk neutral
f8RIF, Risk aversion 8RN D H W2 THEZEDR
Moz,
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4., ER

ORI, HEHZE, HEZFORERIIKEST
[GAMBLE] Z#R5 2 Iz TZ 25, HEH
DYV RAVEFETEEIZONTVRVWI L E2RET
. ZOZ e EHEFET I, 74 R [3] WREK
CEXORXBIINIICI 27255, FEREDDDDE
FHRANETH 2 TEK] OV TZOERIZERR
TETVWED, ERICBWTEBALEDP o NETH S
By (20—®TdH 2% OFMREEIIRET
HolzEFZ25. DFDhH, ZZT, NATREVRAIZN
ORI EETIRY ZAZPBHI WE WL T2
U 2 7 BIROEF RO WT, ZRAAIGEICE
2 REHEOBRE TR oo 7.

EBEReEREZ D22, LTOX31CkS .

o HEHIZ, HEEDS > TWVE I Z2HMBL TE

HWELTWB3HD0D,
o ZOEKZHEL TITHIHFHE T 2 ETIEL TV
2.

o L2L, HEZFDOWMEEIZEL 2.
FROHMRE LD, MEXEZZEINEHNTHA
X, 77472 MORERMECTEHBETTETY
ZRENIT LK, FERITH L TRBEICHE S [
EPELAFL LTHARTHD L WO REDR, X5
2y arvFHAy (I ABORFEEIEZHES
ALY AT LDO#EN WL TEZ6NE0d Lk
W, L2Ll, HCIIZBIF B2 ALY R T LAANDEFEDER
WHFADEENPEEREE 2RI T 2w S HFEHIR
(cf. Milewski & Lewis [6]) Z&EICAN 2, KH
TAEYLY LT, HEFTAZEQZERTVWELIITIE
WA (V=B R) ZHERE L LTAERORE I
Ham DRI S, REITHD TR TH ST F A —
FERETAEL TAREDER (e.g., Ueda et al.
[11]) 21T5Z&T, 7294 7Y 62—V b
NOZEFERfRZ X D EYI R TEBIREIC B W TEN
THRIENTEZDD LKL, Zhuk, FixDIET
BRI 2D DEERRDRAT v I THD 5 5.
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